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Dedicated to your Commercial Real Estate Needs...your first and last call !

Ken McLaughlin and Kris McLaughlin of
RE/MAX Commercial - RE/MAX Kelowna

Commerecial listings, projects and services managed by Ken and Kris can be seen on his web site include:
e Commercial Properties for Sale and Lease ® Multi-family residential ® Businesses for sale e Industrial Properties ®Vacant Land
elarger commercial development projects ® Land Assembly e ALR Submissions

I' Canadian
Q2%  Commercial Council

Kris McLaughlin,
250-870-2165
Kris@CommercialBC.com
www.commercialbc.com

Ken McLaughlin, B. Comm.
250-870-7845
Ken@CommercialBC.com
www.commercialbc.com

Ken McLaughlin’s Approach:

Ken has earned a reputation for professional due diligence and expertise across a wide range of commercial real estate areas. His approach
in cooperative realtor/developer projects are driven by the principles of buying great sites and improving them through innovative,
distinctive and superior developments. His approach and results during his 18 year career in real estate sales/development has gained Ken
an entrepreneurial reputation throughout the Okanagan Valley. His common goals shared with clients over the many years is to develop
property that is ahead of the market in design and structure, and to deliver a high-quality product that will ensure capital growth for both
owner occupiers and investors alike. Kris has joined in with Ken and will also be specializing in commercial real estate. He brings to the
table many years of experience in the hospitality industry as a Chef, General Manager and an investor.

Ken and Kris's cooperative development principles can be summed up in eight points:
I. Position: Does the development occupy a prime location suitable for the target market?

2. Timing: Are we one step ahead of the market in the style and type of development?

3. Tenant ability: Does it appeal to owners, investors and occupiers alike?

4. Innovation: Will the project allow new concepts, features, styles and layouts to be incorporated?

5. Site specifics: Can the project develop an individual signature style not already in the market?

6. Pricing: Will purchasers gain excellent value for their financial outlay?

7. Point of difference: Can we introduce new initiatives into the market?

8. Demand: Can we capitalize on market trends, that is; does the development appeal to owner occupiers therefore ensuring strong
rental prospects for the investor?

A few of the institutional and commercial relationships developed by Ken over the years include:
Leasing of land and buildings Public Works Canada, Acquisition & Disposition
Okanagan University College City of Vernon
Roman Catholic Bishop of Nelson Lawrence Medical Arts Ltd.
Tatum Properties Huber Developments Ltd.
Granville Savings & Mortgage Corp. KPMG Inc.
Glenmore Development Corp. Hawkeye Holdings Ltd. (Hugh Fitzpatrick)
Shell Canada/Actton Super-Save Gas Stations Roofing & Sheet Metal Ltd.
TROIKA Developments Inc. TOMTAR Roofing & Sheet Metal Ltd.
Listing and sales of commercial properties and businesses Cheviot Properties Ltd.
Environment Canada, Atmospheric Environment Service Land assembly for future development and use
Managing the submission of applications to the ALR Lunelli Enterprises Ltd. (Antony's Suzuki Subaru & Ironman
Managing the re-zoning and/or subdivision process through Subaru)
the City of Kelowna and the Okanagan Regional District for
all types of commercial real estate projects
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RE/MAX Commercial
RE/MAX Commercial divisions are operating in more than 800 markets in 70 countries on 6 continents. There are more than 2,650
commercial practitioners in the RE/MAX network. Some of the clients RE/MAX professionals have helped include Dennys, Coca-Cola, Ford,
Goodyear, Great West Life, H&R Block, Home Depot, McDonalds, Sears, Sprint, Starbucks, and many more.

E.&O.E. The information above has been obtained from sources believed to be reliable. However, neither RE/MAX Commercial/RE/MAX Kelowna, Ken McLaughlin or
Kris McLaughlin make any guarantees, warranties or representations about the accuracy. It is the responsibility of the reader to independently confirm and verify its
accuracy, and to satisfy themselves as to its completeness. Any financial projections, assumptions, or estimates are used for example only and may or may not reflect the
current or future performance of the property.
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